Please complete the ABSTRACT TEMPLATE online, for Biomed 2023 Company Presentations

ABSTRACT TEMPLATE: CHECKLIST AND INSTRUCTIONS

All items marked with an * are mandatory to complete
The maximum number of words for this abstract is 400

Please be sure to complete the following:
Company name--Navina * Website----navina.ai *

CEO name-Ronen Lavi* Cell phone number-0529459311 *

Select a CATEGORY: Biotech/Pharma or Medical Devices or Health |T/Digital *
(Delete categories you are not selecting)
Answers below should not exceed 60 words per question:

o Executive Summary / Investment Rational
Briefly describe the company's technology or therapeutic focus; the market opportunity,
progress made to date, key partnerships or joint ventures, investment to date; and
management strengths.

Navina brings Al to primary care. With the US health system moving towards value
based care, Navina’s physician-first platform allows physicians to be ahead of
their patient’s health in every interaction, improving quality and outcomes. Navina
has raised $44M in two rounds, our platform has thousands of daily active users
across hundreds of clinics.

o Core Technology
What is the technology, its uniqueness, and its value proposition?

Navina is an Al-powered workflow solution that processes complex structured and
unstructured data to create a concise view of patients’ health status. Navina has
developed the first large language model built on the language of primary care
sourced from the broadest available health data. Thus, Navina enables
physicians to spend more time with patients, improving outcomes and financial
performance.

o Product Profile/Pipeline
Briefly describe the company’s product/pipeline, status, and market potential. Discuss
milestones, potential collaborations, and partnerships.

Navina’s platform is used daily at over 200 primary care clinics. Across our
network of clients, we have 4,000 users including family physicians, internists,
and other providers and supporting staff supporting millions of patient lives. With
the transition to value-based care and increasing investment in the primary care
space, Navina anticipates the market will have a growing need for a solution
bringing Al to the point of care.



o Business Strategy
Briefly describe how the company will apply its core technology, generate short-term
and long-term revenues.

Navina has established itself as a leader in bringing Al to the point of care for
physician groups transitioning to value based care. Going forward, Navina will be
the physician platform for every point of care interaction, delivering value to all
healthcare stakeholders from large health systems to insurance companies
aiming to reduce costs and increase physician engagement.

o What's Next?
R&D, Preclinical / Clinicals, Organizational Plans, Financial Plans

Navina’s objective is to be the platform that makes fragmented data coherent and
insightful. This year, we will continue to introduce data from an array of
technologies (additional electronic health record platforms, health information
exchanges, consumer-tech) to ensure clinicians have a holistic view of their
patients. Widening our network to home, virtual, and urgent care will enhance
patient-first, cost-effective collaboration.



